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What does it take to be a salesperson? Have you ever tried to convince your parents to buy you a 
certain brand of shoes or type of clothing? Have you ever attempted to talk your teacher out of 
assigning homework over the weekend? If your answer is "yes," then you may have an understanding 
of what a salesperson's job entails. Willy Loman, the central figure in Death of a Salesman, is a 
salesman. In order to put yourself in Willy's shoes and understand why he makes the choices he does, 
complete the following activity. 

In groups, make a list of qualities you believe a salesperson should possess. Next, make a list of 
methods a salesperson can use to sell a product. Take time to discuss these fully with each other. 

A. Once you have a clearly defined idea of how a person can sell a product, your first task is to 
invent a product to be sold. Use your imagination. First, decide upon a product category 
(technological advancement, health or beauty aid, food, toy, etc.). Refine and narrow your 
product category until you have the idea for one particular item. Compose a visual that illustrates 
your product. You may hand-draw the visual, use computer-generated graphics, or you may 
create an actual three-dimensional object. 

B. Your group's next step is to come up with a strategy for selling your product. Create an 
advertising slogan or jingle, the script for a commercial, or the text for a printed advertisement. 
Put this advertising strategy in writing. It may be combined with the visual component of the 
project. 

C. The third and final task of the sales project is to attempt to sell your product to your classmates 
and/or teacher. Your group's sales pitch should be pithy and no longer than four or five minutes. 
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